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The way businesses are managing their 
fleets of vehicles is changing. Increasingly, 
they are focusing on ensuring the quality of 
their main services by outsourcing most of 
their operational activities, including fleet 
management, to external partners. The recent 
economic instability has catalysed this change, 
making car subscriptions an even more 
attractive option for companies.
 Global political and economic events of 
the past four years have also changed the 
way businesses approach development, and 
one of the most important lessons they have 
learned from this period is that only those 
who are able to adapt quickly and make timely 
decisions survive.
 The changing economic environment and 
consumer habits have led to a rapid expansion 
of the subscription business model, which 

can be seen in technology and streaming 
giants such as Microsoft, Netflix, Spotify, and 
Amazon. Consumers are increasingly turning 
to subscriptions for goods and services because 
they offer freedom, flexibility, and the ability 
to plan their finances more effectively. Current 
forecasts by market researchers suggest that 
subscription business models will continue to 
grow in popularity. For example, according 
to a 2023 study by Straits Research, the car 
subscription market in Europe is forecast to 
grow by 32.9% by 2031.
 Maintaining a company fleet is expensive in 
terms of cost and time, and time in business 
also means money. Someone in the company 
must take care of insurance issues, car 
repairs, periodic maintenance, ensure that 
tires are changed on time, etc. And the more 
cars, the more resources are required for 

The benefits of alternative mobility services, such as a MyBee 
car subscription, are becoming more and more apparent.

BUSINESSES CHOOSE 
CAR SUBSCRIPTIONS
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that maintenance and administration. Therefore, 
it’s natural that modern businesses are looking 
for cooperation with external partners in order to 
reduce the hassle. The fact that more and more 
businesses are outsourcing functions to partners 
indicates that companies have stopped trying to be 
jacks-of-all-trades and know-it-alls. More and more 
people are valuing the competencies of others when 
it comes to solving and optimising what can seem 
like mundane issues but which are nevertheless 
essential for success.
 Smoothly coordinated repairs in the event of 
a breakdown or after an accident and promptly 
arranged replacement cars are not just nice extras; 
they’re fundamental, time-saving elements of the 
transport management MyBee provides. After all, 
arriving late to a business meeting can sometimes 
cost much more than the amount saved on 
breakdown management.
 For today’s businesses, subscription to items or 
services offers financial certainty as well. MyBee 
customers often highlight this aspect as one of the 
main reasons for switching to a car subscription, 
which lets them plan their finances effectively. 
When a company subscribes to MyBee services for 
a fixed monthly fee, it gets everything needed to 
use a car daily without any unexpected repair or 
maintenance costs.
 MyBee is much more flexible with its customers 
than financial institutions are. In fact, car 
subscriptions are often the most affordable way 
for young and international businesses to quickly 
acquire a car.
 Our unpredictable times demand of us 
flexibility and speed, and this is one of the critical 
advantages of this type of service. While it has 
become commonplace for organisations to have 
to wait a long time to purchase new cars, business 
car subscriptions are available on the same day. 
The choice of subscription vehicles ranges from city 
SUVs to commercial or electric cars. The MyBee 
service also lets customers choose their own 
subscription terms – from six months to five years – 
and easily adjust the duration of their subscription by 
extending or cancelling the contract.
 Seasonal businesses can especially benefit from 
this service. For example, MyBee can be the perfect 
solution for a company that only needs vehicles 
during the warmer months of the year. A car 
subscription lets them choose the kind of vehicle 
they need to run their business without long-term 
commitments or complicated contracts.
 Why do businesses choose car subscriptions 
instead of buying cars? Companies need flexibility, 
speed, convenience, and clarity. A long-term car 
rental lets you use and manage vehicles much 
more efficiently and without the hassle of complex 
commitments or daily maintenance. When all these 
elements are combined, a MyBee car subscription 
is often the most favourable alternative to managing 
a company’s fleet.
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